Residential Pricing

There are several ways to price residential projects - Price according to:
• Square footage of home
• Number of rooms
• Number of diffusers (vents)

The most common way to charge is a fee per vent. This fee can be affected by several factors:
• Total number of vents (supply)
• What about return vent?
• What services are provided:
     Total systems cleaning
     Furnace unit (pan, coils, fan, etc)
     Sanitizing
     Other
• Accessibility to the system(s)
• Number of AHU
• Miscellaneous

Some other companies may quote a low number when quoting a cost per vent, then have add on prices for:
• Cleaning Furnace
• Sanitizing
• Filter Replacement

Others will sell one price that includes all services. Individual sales presentation preferences will vary but the ultimate prices offered should be similar. Another measure of revenue has been to target approximately $100.00 per hour revenue per two man crew. A single AHU home approximately 1800 square feet with 10 ‚Äì 12 registers may take a two man crew about 3 hours to complete.

     3 hours @ $100.00/per hour = $300.00
     or
     10 vents @ $30.00/per vent = $300.00

After-market products can be important revenue sources to consider. These items may include:

• Electrostatic Air Filters
• Sanitizer for AHU Components
• Room Air Purifiers

Keep in mind that pricing for residential projects are directed toward what the market will bare and your competition, but ultimately is affected mostly by your ability to SELL yourself and your services.
